
The homes at L Street Lofts in the 
heart of Sacramento’s midtown 
are a short walk to the city’s fi nest 
restaurants, shops and nightlife.
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LOVE IT OR 
LEAVE IT!

How to decide whether selling or 
renovating your home is right for you

It’s no secret that the real estate market over the last several years has been tough 
on homeowners, yet there is hope on the horizon. Gone are the days of feeling 
stuck in a situation where declining home prices hindered the decision-making 
process. As the current market continues to improve, homeowners looking to 
either renovate or sell will have an opportunity to decide what options will work 
best for their lifestyle. 



WWhen it comes time to renovate, 

or sell and relocate, homeowners 

need to be prepared to answer some 

tough questions. “We recommend 

that homeowners really take a look 

at the various costs—both fi nancially 

and emotionally—of both options,” 

says Paula Swayne, president of the 

Sacramento Association of realtors.

According to Swayne, there are many 

questions to pose when trying to decide 

between selling and renovating. “When 

consulting with homeowners, I fi rst ask 

whether or not they love their current 

neighborhood,” she notes. “If the answer 

is ‘yes,’ I follow up with a question 

regarding the ability to add on to the 

home in a purposeful and intelligent way. If the answer is 

‘yes’ again, I’ll generally advise them to stay—assuming the 

owners can handle the home renovation process from both a 

fi nancial and psychological standpoint.” 

If the homeowners answer “no” to any of her questions, 

Swayne advises homeowners to sell the home and fi nd a more 

suitable one. “Some homeowners love their neighborhood, 

but simply can’t stay in their home,” she says. “They probably 

don’t need to move too far away to fi nd a home that better 

suits their needs. On the other hand, some homeowners are 

looking for a lifestyle shift and may want to fi nd a different 

neighborhood that is more in line with their everyday lives.” 

LOVE IT: STAY AND UPGRADE
Renovating can be a great option for those who love their 

home and neighborhood, but need to add space or upgrade. 

“I always advise homeowners to discuss the future and decide 

if this is their forever home,” Swayne says. “If so, the upgrades 

can be more customized and trendy, but if the homeowners 

plan to sell in the next several years, I recommend keeping 

renovations simple and timeless.”

Additionally, homeowners will need to look at the age 

of the home and the renovations happening around the 

neighborhood. If neighbors are shying away from large 

expansion or renovation projects, homeowners should take 

note. There is always a possibility of renovating beyond the 

market, which results in getting less of the initial investment 

back once the home sells. Oftentimes, more understated 

renovations that increase the energy effi ciency of a home, 

such as upgrading the windows and doors, air conditioning 

and heating units or appliances, make the most sense.

Another issue to keep in mind is neighborhood, city 

and county restrictions on renovation projects. Some 

neighborhoods have strict Covenants, Conditions and 

Restrictions (CC&Rs) that may dictate maximum building 

height, changes to roof lines or minimum building setbacks. 

Also be aware that each city and county has its own set of 

building codes, which can vary from a neighboring city and 

can change from year to year.

A renovation project on an older home or property may 

trigger costly upgrades to meet current building standards, 

so homeowners are advised to fi nd a contractor who is 

knowledgeable about building codes in their specifi c city 

and county. While all areas of the home need to adhere to 

current codes during an upgrade, common areas to pay close 

attention to are building setbacks, fences, decks and patios, or 

any electrical and plumbing work. For instance, the current 

electrical panel may be inadequate for all of the planned new 

appliances and lighting. It’s always best to familiarize oneself 

with the building permitting process: which permits might be 

required for a project, what they’ll cost and how much time 

it will take for the contractor to secure them and complete 

follow-up inspections. 

According to Coldwell Banker Director of Development 

Services Michael Onstead, any renovation should be well 

planned and the appropriate experts should be called in to 

help. “It’s very important to bring your realtor, designer 

and general contractor into the discussion early,” he notes. 

“Getting the wish list out on the table and understanding the 
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A mid-range kitchen remodel can add signifi cant 
value to a home without breaking the bank.



5601 H STREET, SACRAMENTO, CA 95819 | 916-448-4100 | www.HausHomeAndGift.com

Since 2005, Haus has been creating beautiful interiors for home owners in the Sacramento region.  

From a single statement piece to a complete room make-over, Haus can accommodate your design needs.  

We offer light fixtures, wall décor, wall paper, flooring, window coverings, furniture and decorative accessories 

to complete any space or style.  Our furnishings in the store reflect our QUALITY and DESIGN options and give

you the confidence to place an order to suit your UNIQUE STYLE.  Our PROFESSIONAL DESIGN TEAM is here

to help bring your dreams into reality.   Designers Tammi Rollins and Taige Clark have a collective

design experience of over 40 years, and they invite you to come meet with them in the store

or call to schedule a consultation today!  916-448-4100. 

DESIGN SERVICES...

VISIT OUR IDEA HAUS...
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The Milgard Moving Glass Wall Systems are available in bi-fold, pocket and 
stacking confi gurations. To see them in person visit these dealer showrooms:

Southgate Glass
916-265-2697
2411 Walnut Avenue, 
Carmichael, CA

California Energy Services 
916-737-1107 
4905 Golden Foothills Parkway 
El Dorado Hills, CA

The Window & Door Shop, Inc.
916-252-4100
1717 Bell Street 
Sacramento, CA
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true costs, what will be best for resale down the road, and 

how to maintain the integrity of the neighborhood, is crucial.”

Kitchens and bathrooms
Though the market has changed over the last several years, 

kitchens and bathrooms continue to be great renovations 

for those interested in getting a significant return on their 

investment. According to the Remodeling 2014 Cost vs. Value 

Report, midrange kitchen and bathroom remodel projects see 

nearly a 90% return on investment in the Western U.S. “We 

still see kitchens and bathrooms selling homes, but they have 

to be done right,” Swayne says. “If the homeowners see the 

remodel as an investment they wish to capitalize on in the 

near future, they should stick to a midrange renovation and 

steer clear of any over-the-top trends.”

Building up or building out
As a family grows, there may be a need for adding usable space 

to the home. Adding living space where it already exists, like 

basement remodels or attic bedrooms, is a good option with 

both seeing over 100% returns in the Western U.S., according 

to the Cost vs. Value report. The same report notes that two-

story additions and master suite additions come in slightly 

lower at 90% and 81%, respectively. However, families who 

decide to stay long-term may choose to move ahead with 

the projects anyway based on their needs and how long they 

intend to live in the home.

If homeowners are looking to renovate and sell in the next 

five to 10 years, Swayne cautions them to think twice about 

building up due to overall cost and demand. “Right now my 

biggest request is for single-story homes,” she reveals. “As the 

baby boomer generation continues to retire and downsize, 

they look for homes with more accessibility.” 

Landscaping
Tasteful landscaping updates geared toward improving both 

curb appeal in the front yard and livable outdoor space in the 

back yard can improve the perceived value of a home. “If you’re 

updating your house but don’t bother updating the front and 

back yards, you’ll be in trouble,” says Onstead. “Beautifully 

executed landscaping is very important and should always be 

considered when renovations are being discussed.”

Homeowners should also spend a little time thinking about 

lifestyle enhancements in any home renovation project. If 

spending time outside is important, consider a pool or spa, 

outdoor decking or patio area. A well-designed pool will 

integrate with landscaping and enhance the visual appeal of a 

home’s outdoor space. When it comes to pools, homeowners 

are advised to only use a company that specializes in the 

highest quality pool and spa construction, energy-efficient 

equipment and landscaping. 

Fitness enthusiasts may want to consider a seamless indoor/

outdoor area, where a workout room may open up to an 

outdoor deck with shower and spa. If gardening is a priority, 

the landscaping and irrigation plan should adhere to the 

homeowner’s gardening preferences and take into account 

space for a vegetable or flower garden. Cooking enthusiasts 

may want to consider an outdoor brick or clay oven, or an 

open-pit rotisserie in addition to a traditional barbequing 

area. The common theme is to think of the home as more than 

shelter. It’s an extension of a homeowner’s lifestyle, and every 

improvement should be made to maximize one’s enjoyment of 

both indoor and outdoor spaces.  

Windows and doors
According to recent data from the Cost vs. Value Report, 

window and entry door replacements top the list of renovation 

projects with a high return on investment in the Western U.S., 

with new midrange steel entry doors returning 113% of the 

initial cost, new midrange wood windows recouping 102% 

and midrange vinyl replacement windows coming in at 100% 

of the initial cost. 

Not only that, upgrading windows and doors in a home is 

a great way to increase overall energy efficiency. According 

to Dan McAndrew, architectural representative for Milgard 

Windows and Doors, nearly everyone can benefit by replacing 

leaky, inefficient windows with modern energy-efficient 

windows. “People should also consider the use of daylight 

versus electrical lights when looking at adding windows and 

skylights,” he notes. “The more light coming in from the 

outside means less artificial light required.”

Mid-range bathroom remodels, like kitchens, can 
achieve a high return on investment in resale value.
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Paying for a renovation
Paying for a renovation is always a signifi cant consideration, 

and those looking to renovate will have to answer a few key 

questions before getting started. According to Umpqua Bank 

Loan Offi cer Pat Driver, homeowners should take a look at 

all of their options. “My advice to homeowners is to fi rst 

determine what percentage of the renovation project you are 

Powering forward. Together.

Keep your home cool and comfortable this summer with rebates and financing on 
qualified energy-efficient products.

Central heat & air ........up to $650 in rebates, plus financing at 6.99% with a
maximum loan term up to 10 years

Windows .......................6.99% financing with a maximum loan term up to 10 years

© SMUD_GAF 0593-14_7x4.8c

Pre-qualify for SMUD financing. Call 
916-732-5472 or visit smud.org/financing
Pre-qualify for SMUD financing Call

Let’s power 
cooler savings.

SPECIAL ADVERTISING SECTION

Double- or triple-pane windows with Low E coatings 
and efficient spacer systems that support a low U 
Factor and Solar Heat Gain Coefficient are best choices 
for energy-efficient replacement windows.
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comfortable funding with cash on hand,” he says. “Once 

you’ve decided how much you need or want to fi nance, there 

are several options available depending on the situation.” 

Those with equity in their homes can often take out a line 

of credit or a fi xed equity loan to help pay for the project. 

“Both options are great, but each offers different terms that 

the homeowners need to consider,” says Driver. “The fi xed 

equity loan offers a fi xed interest rate that is often higher 

than that of a line of credit and the funds can be accessed in 

one lump sum. The line of credit, on the other hand, has a 

variable interest rate that may start out low and increase over 

time, depending on the market. However, homeowners will 

only pay for the amount they draw upon for their project.” 

For those who may not have equity in their home, but still 

want to upgrade and perhaps add value to their property, 

several loan options are available. “Homeowners looking 

to take out a renovation or construction loan should consult 

their realtor, general contractor and lending specialist,” notes 

Driver. “Regardless of the type of loan, homeowners will 

need to have their property appraised based on its current 

condition and the potential value once improvements are 

made. Each loan has different limitations and qualifi cations 

based on the amount needed for a down payment, the ratio 

of project cost to home value and the scope of the project. 

For example, some major remodels—like second story 

additions—may require a construction loan, which has 

different terms than a renovation loan would have.”

LEAVE IT: SELL AND MOVE ON
If moving to a new home is on the agenda, homeowners will 

want to start the research process early. Finding a realtor, 

deciding what type of home to buy and which neighborhoods 

might be desirable seem like obvious factors to consider, but 

are often given short shrift in the relocation process. 

Another issue to consider is making a smooth transition 

from one property to the next. Though it may seem 

unnecessary, many homeowners opt for an interim place to 

call home between the two transactions. “There is no easy 

way to simultaneously sell one home and buy another and, 

in this market, contingent offers are usually the fi rst to be 

disregarded,” says Swayne. “I often advise my clients to move 

into a rental while they sell their current home and shop for 

a new one. This offers them the ability to properly stage their 

home to get a higher offer and takes away the pressure of 

having to deal with contingent offers.”

Choosing a realtor
Deciding on the realtor who will list your current home and 

help you search for a new home is incredibly important. “If 

you’re selling and buying a home, you’ll want to be sure to fi nd 

someone for each transaction based on their experience in the 

neighborhoods involved, especially if you’re moving across 

town,” Onstead says. “In that scenario, your selling agent 

should be seasoned in your current neighborhood and your 

buyer’s agent should be knowledgeable in the neighborhoods 

you’re looking into.”

The choice often comes down to trust and mutual respect. 

“The bottom line is that homeowners are looking for a 

realtor to help them through the biggest purchase in their 

life,” Onstead adds. “You have to click with each other and 

getting along is one of the most important factors.”

Finding the right home
Many times, those moving into a new home aren’t necessarily 

looking for a space that mirrors their previous home. 

“I often ask home buyers what type of home they’re looking 

More natural light can translate into a lower 
electrical bill.

How to choose a realtor
•  Ask friends and coworkers for the names of realtors they   

 have worked with who were particularly eff ective

•  Attend open houses in the neighborhoods being   
 considered

•  Look for a realtor who regularly works your prospective   
 neighborhoods 

•  Interview multiple realtors, and check the references of   
 those under consideration

•  Talk through wants and needs to see which realtor will   
 best suit the search

•  Consider the reputation, track record and experience of   
 both realtor and agency 
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LOVE WHERE 
YOU LIVE

L STREET LOFTS, MIDTOWN SACRAMENTO 

Gourmet restaurants, live theater, art galleries, museums,

specialty shops, couture fashions, breweries, wineries,

coffee houses, music and much more… all within

walking distance. Doorman and concierge services.

©2014 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a 
Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304. 

SALES STUDIO | Open 10 to 5 (closed Tuesdays)
1818 L Street, Suite 507 | Sacramento, CA 95811
For Sales Studio | 916.446.LOFT (5638)
For Leasing Select Units | 916.447.2100
LStreetLofts.com

Exclusively Represented by
Coldwell Banker Development Services
916.601.5699 | CalBRE #01222608

  Majestic – from $529,000   Tower – from $449,000

“The best Midtown has to offer is right at your doorstep. No regrets; we LOVE it here!”  —Catherine
“I love it here.”  —Steve
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for, including the home’s age, preferred 

features and amenities, and what they 

simply can’t live without. This will 

generally give me an idea of what 

neighborhoods they might be interested 

in,” says Swayne. 

Homeowners will want to create a list 

of their current and future needs. “Looking 

at various properties based on what buyers 

say they want and need in their next home 

is the best litmus test,” she adds.

Finding a neighborhood
Homeowners shopping for a different 

neighborhood should focus on whether 

it will suit their needs for years to come. 

Similarly to fi nding a home, making a list 

of wants and needs is a good fi rst step. 

“Homebuyers should always look at the 

neighborhood in terms of amenities and 

services,” says Swayne. “Is there a park or 

grocery store nearby?” Additionally, savvy 

homebuyers will want to be able to imagine 

living in a neighborhood. “Driving around 

at various hours throughout the day is 

incredibly helpful,” notes Swayne. “For 

example, if people are out being active 

during the evening hours, you know there 

is a sense of community.”

School districts also go hand-in-

hand with assessing a neighborhood. 

Homebuyers with resale value in mind 

will benefi t from purchasing a home in a 

high-quality school district.

Upcoming Sacramento 
developments
Midtown + Downtown
With renewed interest in walkable, urban 
living, these areas are positioned for 
substantial residential growth. Several 
projects are underway or are planned for 
future construction. One is 16 Powerhouse on 
16th St., one of Sacramento’s only Platinum 
LEED-certifi ed mixed-use buildings with 50 
luxury rental apartments. Capitol Towers, a 
downtown leasing property, has proposed two 
25-story apartment towers and other buildings 
on the block bordered by N, 7th, P and 5th 
streets. Several developers are also planning 
residential projects in Sacramento’s downtown 
surrounding the new arena. 

West Sacramento – Bridge District
Redevelopment is taking place along the riverfront 
and near Raley Field in West Sacramento, known 
as the Bridge District. Over time, this area is 
expected to grow into one of the region’s most 
vibrant communities with nearly 10,000 residents. 
Those interested in high-quality residential 
properties, including developments like The Park 
Moderns (for purchase) or Capitol Yards (for 
leasing), should consider this area of town.

Davis
The Cannery in Davis is poised to be one 
of the most forward-thinking, sustainable 
developments in the region. Complete with 
solar panels on each home, a seven-acre 
urban farm and bike-friendly connectivity, the 
development is defi nitely worth a look. 

East Sacramento
The hotly contested McKinley Village 
infi ll project was recently approved by 
the Sacramento City Council and is set to 
move forward with over 300 new homes. 
Additionally, the Sutter Park project, which was 
met with little-to-no opposition, will replace 
Sutter Memorial Hospital with homes, retail 
and open space. Both projects will pay respect 
to the architectural integrity of the East 
Sacramento community.

Curtis Park
Those interested in purchasing a home outside 
of the central city, but close enough to still 
reap the rewards of an urban lifestyle should 
consider Curtis Park Village. Located between 
the iconic neighborhoods of William Land 
Park and Curtis Park, the development will 
integrate more than 260 homes with the living 
environment and architectural design of the 
surrounding area.

Sacramento – The River district
Township Nine is a new development that will 
off er a 65-acre mixed-use project. Designed for 
approximately 2,500 housing units, 840,000 
square feet of offi  ce space and 145,000 square 
feet of urban retail, Township Nine will provide 
easy access to light rail and bike trail links to 
Old Sacramento and Discovery Park. www.geremiapools.com

916-914-7800   800-499-7946 

Custom Pools, Expert Pool Renovations & Landscaping  

showroom   7901 14th ave sacramento, ca

The backyard of your dreams is one call away

Within our home of Sacramento, from Auburn to Napa, to the reaches of the Solano and El Dorado counties, 
clients know about Geremia’s quality without compromise way of building swimming pools. 

No matter what you have in mind, we'll help make it a reality. 

sales@geremiapools.com
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